
Even if you’ve got all the right ANSWERS, are you sure 

you’re dealing with key DECISION-MAKERS? 

…Could you be selling even MORE? 
 

 

Yes, you could… by 

 

““IIddeennttiiffyyiinngg  YYoouurr  IIddeeaall  PPrroossppeeccttss::    
TThhoossee  MMoosstt  LLiikkeellyy  ttoo  BBuuyy””!!  

  

• ggeett  yyoouurr  aannsswweerrss  rriigghhtt  ffrroomm  tthhee  ssoouurrccee::  

WWeennddyy  WWeeiissss  ––  TThhee  QQuueeeenn  ooff  CCoolldd  CCaalllliinngg • 
 

Hello, sales specialists! 
 

I’ve been getting some really random sales calls and emails lately. These come 

from all over the place (offering all kinds of stuff), and it honestly makes me a 

little sad thinking about that poor guy, blanketing the Earth in the hope that 

someone, anyone, will call or write him back. Poor guy! 
 

You and I know it’s getting tougher every day to seal the deal, but it really seems 

like a lot of people are just sort of treading water because in our new cluttered 

selling environment, it can be a real challenge just to know which way is up!  
 

That’s no good, because we’re in a “sink or swim” business. That’s why we’re 

going to get right back to the basics: “up” is this way… 

YYYooouuu’’’llllll   llleeeaaarrrnnn   aaabbbooouuuttt:::   
 

 
 

2 Targeting your market • why a focused call list is better than the phone book, how to 

build one, and specific strategies for targeting receptive prospects. 

2 Qualifying your prospects • how to identify your ideal customers. You’ll learn the 2 

steps and 10 questions you should be using to qualify leads. 

2 Generating and prioritizing leads • what tactics and criteria can help – and hinder – 

your development and pursuit of new qualified leads? 

2 Streamlining your time • how to make the best use of your time by speaking only with 

qualified prospects who want to speak with you – and how to recognize them. 
 

………aaannnddd   ttthhheeennn   wwweee’’’llllll   dddiiissscccuuussssss   YYYOOOUUURRR   tttaaaccctttiiicccsss   tttooogggeeettthhheeerrr!!!   



You may have heard this before – in fact, I say it all the time: “in sales, it’s not 

what you know – it’s what you do.” You could probably apply that to all sorts of 

different disciplines, but it’s especially true for us cold callers. 
 

Our time is perishable. It’s not like a can of beans that might sit around for a 

while before you get to it, because there’s no shelf life. Once it’s gone, it’s gone! 

You might spend all day on the telephone, but if you’re not nailing the conversion 

rate you need, much of that time is wasted. 
 

Who wants to waste their time? I know you don’t, and I don’t either. That’s why 

it’s important to learn to qualify your prospects. Because if you don’t, who 

knows how long you might spend in your sales cycle – with nothing to show for it! 
 

IIddeennttiiffyyiinngg  yyoouurr  iiddeeaall  pprroossppeeccttss  wwiillll::  
 

 Speed up your sales cycle by helping you manage productive, 

enabling selling conversations with interested prospects – receptive 

decision-makers identified within your market. 
 

 Reduce resistance because you’ll be talking to prospects who are 

already interested in – if not actively seeking – your products or 

services.  
 

 Help you SELL MORE - you’ll save time and avoid objections by calling 

only qualified prospects, and you’ll learn the 10 most important 

questions you should be asking to qualify all your prospects up front. 
 

You’re going to learn how to identify, classify and prioritize your ideal customers. 

And then you’ll call them! You’ll close more sales and set more appointments in 

a much shorter period of time, because you’ll be able to target your tactics for 

maximum results. 
 

You’ll also learn how to use your social network to generate more qualified 

leads, and how the different approaches to professional prospecting can help – 

or hinder – your hunt. I’ll answer your questions and we’ll troubleshoot your 

specific strategies together, because two heads are always better than one. 
 

As you can see, we’ll cover a lot of ground. We’re going to get right back to 

basics and work our way up from there, with one goal in mind: 
 

SSeellll  MMOORREE  ••  sseellll  FFAASSTT  ••  sseellll  EEAASSYY  



It’s a pretty simple premise, really: speak exclusively with qualified decision-

makers within your market, and you’ll make more sales. So why is it that sales 

specialists everywhere are spinning their wheels, pulling their hair… losing their 

shirts? 
 

Because although it’s a simple premise, it’s an intricate practice. There’s a 

LOT more to this game than numbers, and unfortunately most people aren’t 

using the right techniques for success. 
 

Most salespeople don’t apply specific criteria when qualifying prospects, and 

many of those that do aren’t specific enough. They end up with massive, 

untargeted call lists that don’t have a hope of long term viability…  
 

Without a specifically targeted strategy, it’s all just shots in the dark – playing 

the numbers game, where nobody wins. And we all know how frustrating it is 

when we’re not performing as well as we should be! 
 

AAvvooiidd  ““llooww  hhaannggiinngg  ffrruuiitt  ssyynnddrroommee””……  
  

If there’s one common issue plaguing sales specialists worldwide, this is it. 

How many times have you gone through your entire sales cycle, only to discover 

“the boss decided to go with someone else”? 
 

You’re going to learn exactly how to avoid this very common pitfall by profiling 

your ideal customers and focusing your efforts on priority prospects. I’ll show you 

the best ways to do this… and what you discover will really surprise you!  
 

……bbyy  aaiimmiinngg  hhiigghh!!  
 

You’ll learn the exact techniques and questions you should be using and asking 

to make sure you’re dealing with the key decision-maker. Sometimes it can 

seem easier to deal with underlings – it’s certainly less intimidating!  
 

But picking off the low-hanging fruits doesn’t feed your family, because it takes 

longer to go through your sales cycle, and you leave yourself open to shutdown 

by decision-makers that you’ve never even had a chance to speak to! As you 

probably know all too well, that’s extremely discouraging – not easier. 

 



You’ve got to go for the gold if you really want to do a thriving business by 

phone, because the higher-ups are the ones with their fingers on the buttons.  
 

You need to leverage your time – spend it wisely, because once it’s gone, it’s 

not coming back! The hour you and I spend together will save you many, many 

hours of frustration and anxiety in the future. 
 

TThhaatt’’ss  wwhhyy  iitt’’ss  ssoo  iimmppoorrttaanntt  yyoouu  aatttteenndd  tthhiiss  ddiissccuussssiioonn!!  
 

 

After you’ve had time to absorb a recorded multimedia presentation, we’ll have 

a live, virtual sit-down to go through any questions you might have about 

exactly how all of this applies to what you’re doing.  
 

That’s right – you get to quiz The Queen of Cold Calling on what makes my 

techniques tick, and how you can leverage the same winning strategies into a 

booming business by phone! 
 

That’s not all – you’ll get 5 free bonuses instantly when you reserve your seat! 

Over the past 20 years, I’ve put together a lot of valuable data surrounding this 

extremely important subject, and I’d like you to benefit from it, too – especially 

since we’ll be talking about it in detail very soon. 
 

Our game has really changed over the years, and whether you’re new to sales 

or a seasoned veteran, 
 

YYOOUU  NNEEEEDD  TTHHIISS  IINNFFOORRMMAATTIIOONN!!  

 

 
 

 

 
 

 

 
 

 

 
 

   SSSuuussspppeeennnddd   yyyooouuurrr   ssstttrrreeessssss   •••   you’ll feel more confident and in control 

with a focused action plan in place for qualifying and prioritizing 

your prospects. No more “numbers game”!    

   SSStttrrreeeaaammmllliiinnneee   yyyooouuurrr   ssstttrrraaattteeegggiiieeesss   •••   you’ll therefore spend much less 

time locating key decision-makers, and much more time having 

productive selling conversations with them. No more runaround!   

   SSSkkkyyyrrroooccckkkeeettt   yyyooouuurrr   sssuuucccccceeessssss   •••   when you’re aiming high and 

targeting well, you will make more sales because you’re focused 

on your iiidddeeeaaalll   ppprrrooossspppeeeccctttsss:::   ttthhhooossseee   mmmooosssttt   lll iiikkkeeelllyyy   tttooo   bbbuuuyyy!!!   
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As part of this LIVE “Ask the Expert” Session on “IIddeennttiiffyyiinngg  YYoouurr  IIddeeaall  

PPrroossppeeccttss::  TThhoossee  MMoosstt  LLiikkeellyy  ttoo  BBuuyy”, you’ll receive, absolutely free of charge: 

 

  ““IIddeeaall  PPrroossppeecctt  PPrrooffiillee  WWoorrkkbbooookk””  ••  tthhiiss  iiss  yyoouurr  sstteepp  bbyy  sstteepp  gguuiiddee  

((aa  $$4477  vvaalluuee))  ttoo  qquuiicckkllyy  aanndd  eeffffeeccttiivveellyy  uussiinngg  ttoooollss  aanndd  ttaaccttiiccss  yyoouu’’rree  

aabboouutt  ttoo  ggaaiinn  ttoo  ggeenneerraattee  pprreemmiiuumm  lleeaaddss  ––  ffrreeee!!  
  

  ““IIddeeaall  LLeeaaddss  QQuuiicckk  SSttaarrtt  GGuuiiddee””  ••  yyoouurr  ggoo--ttoo  rreessoouurrccee  ffoorr  eeaassyy  

pprroossppeeccttiinngg  ooppttiioonnss  ((aa  $$2277  vvaalluuee))..  FFiinndd  qquuaalliiffiieedd  lleeaaddss  iinn  uunneexxppeecctteedd  ––  

aanndd  oouuttrriigghhtt  ssuurrpprriissiinngg  ––  ppllaacceess,,  pprroossppeeccttiinngg  ffrroomm  yyoouurr  ddeesskkttoopp..  
  

  CCBBSS  IInntteerrvviieeww  TTrraannssccrriipptt  ••  GGeeooffffrreeyy  JJaammeess  aanndd  II  ddiissccuussss  44  wwaayyss  ttoo  

bbuuiilldd  yyoouurr  ssaalleess  ppiippeelliinnee,,  ccoolldd  ccaallll  aanndd  vvooiicceemmaaiill  ssttrruuccttuurree,,  aanndd  hhooww  ttoo  

ggeett  pprroossppeeccttss  aanndd  tthheeiirr  ggaatteekkeeeeppeerrss  ttoo  aannsswweerr  YYOOUURR  qquueessttiioonnss  ((aa  

$$2277  vvaalluuee))..  
  

  ““TThhee  VVooiiccee  MMaaiill  RReeppoorrtt::  NNaammiinngg  aanndd  RReeaacchhiinngg  tthhee  DDeecciissiioonn  

MMaakkeerr””  ••  yyoouu  ccaann  ffoorrggeett  ggeettttiinngg  jjaammmmeedd  bbyy  tthhee  mmaacchhiinnee,,  bbeeccaauussee  nnooww  

yyoouu’’vvee  ggoott  77  pprroossppeecctt--nnaammiinngg  ssttrraatteeggiieess,,  1122  vvooiicceemmaaiill  bbyyppaasssseess,,  66  

eennggaaggiinngg  eemmaaiill  ttaaccttiiccss  ((aa  $$2277  vvaalluuee))..  YYoouu’’llll  kknnooww  eexxaaccttllyy  wwhhaatt  ttoo  ssaayy  ––  

ssttaarrtt  lleeaavviinngg  mmeessssaaggeess  tthhaatt  ggeett  rreettuurrnneedd!!  
  

  110000  FFRREEEE  lleeaaddss  ffrroomm  NNeettpprroossppeexx..ccoomm  ••  oonnee  ooff  mmyy  ffaavvoouurriittee  ddaattaa  

rreessoouurrcceess,,  iitt’’ss  ssuurree  ttoo  bbee  oonnee  ooff  yyoouurrss  ttoooo..  YYoouu’’llll  bbee  aabbllee  ttoo  cchheerrrryy--ppiicckk  

110000  ooff  yyoouurr  vveerryy  bbeesstt  lleeaaddss,,  aallll  vveerriiffiieedd  ffoorr  aaccccuurraaccyy  ((aa  $$7755  vvaalluuee))!!  NNooww  

yyoouu  ddoonn’’tt  hhaavvee  ttoo  hhuunntt  aarroouunndd  ffoorr  ggrreeaatt  lleeaaddss,,  bbeeccaauussee  wwee’’rree  ggooiinngg  ttoo  

ddrroopp  tthheemm  rriigghhtt  iinnttoo  yyoouurr  llaapp!!  
 

TThhaatt’’ss  $$220033  iinn  FFRREEEE  ssaalleess  ttoooollss  

PPLLUUSS  yyoouurr  6600--mmiinnuuttee  ssiitt--ddoowwnn  

wwiitthh TTThhheee   QQQuuueeeeeennn   OOOfff   CCCooolllddd   CCCaaalllllliiinnnggg!!! 
 

If you’ve ever felt like you just can’t find the right people, if you wish you could 

make better use of your time, even if you’d just like to SELL MORE… this 

information is for YOU! 
 

Sales specialists, it’s time to stop blanketing the Earth with hopeful messages. If 

we’re going to do a thriving business by phone, it’s time to start aiming higher. 
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Here’s something you should always keep in mind: with every passing moment, 

someone else could be “IIddeennttiiffyyiinngg  YYoouurr  IIddeeaall  PPrroossppeeccttss::  TThhoossee  MMoosstt  LLiikkeellyy  ttoo  

BBuuyy”, because we’re all looking for that competitive edge… get your foot in the 

door before it’s closed – by another sales specialist! 

 

At just $99 per seat, and with all the free bonus material you’re getting (a 

$203 value!), I’m sure you’ll agree that this multimedia sales package presents 

one heck of a deal! 

 

You’re going to learn a LOT, just from the recorded presentation and bonus 

materials I’ve put together for you – and then, we’ll work together to help you 

quickly implement your new performance enhancing tools! You’ve got questions, 

I’ve got answers – it’s about time we connected, don’t you think?  

 

When you save your first hour, book an appointment or make just a single sale 

with the help of this information, you’ll have profited. 
 

And I promise you, you’ve got a LOT more than that to look forward to! 

 

 

To your cold calling success! 

Wendy Weiss 
The Queen of Cold Calling 

 

 

P.S. • you’ll be able to send over any questions you’ve got starting immediately 

after you reserve your spot, and you’ll get expert answers during our meeting!  

 

P.P.S. • don’t worry if you’re not able to attend our live “Ask the Expert” session 

because I promise to record every minute for you! You’ll still get my expert 

answers to your important questions, and you’ll be able to review them at your 

convenience. Either way, if you’d like to get more results from fewer calls,       

let’s connect! 

 

 

SSAAVVEE  TTIIMMEE   aaannnddd   SSEELLLL  MMOORREE!!   
GGGeeettt   ttthhheee   eeexxxpppeeerrrttt   aaannnssswwweeerrrsss   YYYOOOUUU   nnneeeeeeddd………   dddiiirrreeecccttt   fffrrrooommm   

   

   TTThhheee   QQQuuueeeeeennn   ooofff   CCCooolllddd   CCCaaalllllliiinnnggg   
  

TTThhheee   BBBEEESSSTTT   $$$999999   yyyooouuu’’’lll lll   eeevvveeerrr   iiinnnvvveeesssttt...   

SSSeeeeee   yyyooouuu   ttthhheeerrreee   –––   AAAppprrriii lll   222666,,,   222000111111   @@@   222pppmmm   EEESSSTTT   ssshhhaaarrrppp!!!   
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